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l. Current Economic and
M&A Environment
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Current State of the Equity Markets

Over the past 5 years, the stock market (as shown below via the S&P 500 and
NASDAQ indexes) has maintained a slow, steady growth trend which has been
conducive to continued strong M&A activity

S&P 500 and NASDAQ Historical Pricing!"
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Middle Market M&A Activity — EBITDA Multiples

Lower middle market (enterprise values up to $250 million) M&A multiples remain
consistent and historically hover around 8x valuation/EBITDA

U.S. M&A Multiples (Enterprise Value <$250M)
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Middle Market M&A Activity — Deal Volume

M&A deal activity within the middle market has seen a substantial increase in recent
years, with emphasis on growth in the last 5 years

PE Middle Market Deal Activity

4,000

3,505

3,500

3,000

2,500

1,770 1,862 1,586 2,000
o4 1,500
1,000

500

Confidential OBJECTIVE

Investment Banking & Valuation

6



Economic Growth

The slow and steady pace of current U.S. economic growth (~2% real GDP growth
per year, longest period of expansion in history) has kept inflation subdued and the
Fed on a consistent path — meaning more debt/equity is available, interest rates are
lower, and thus valuations are higher

CUMULATIVE REAL GDP GROWTH SINCE PRIOR PEAK
RGSUlt Of: Real Gross Domestic Product (GDP), cumulative % change
60% -

* Lower productivity 50% A
« Working age population growth

« Tight consumer credit o

» \Weakness abroad 30%

Current
expansion

Upside to the slower growth: 20% 1 -
wl S e

* Almost 20 million jobs added | zZZZ—— « ____---"~

. ~355% stock market total return ~~ ° | Z e

* 3.9% unemployment rate -10% A
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Number of quarters

1.9% core inflation
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Capital Raising Remains Robust

PE Fundraising Activity
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Private Equity Activity and Deal Size

U.S. PE activity deal value and volume has continued to increase in conjunction with
greater overall PE dry powder levels

[ | [ |
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E)hanging Private Equity Landscape

We work collaboratively with acquirers to help them understand the full strategic value
of the Company using “Post-Acquisition Economics”

25 Years Ago

* Return expectations of 35% to 40% for
buyout funds

* Generalists

* Returns created from financial engineering

* Reputation for cost management

*  Mostly Control Buyouts

* General Partners used management fees to
over costs and generated income from
carried interest

Confidential

Present Day

Return expectations have come down, in the
range of 15 to 20% for middle market deals
Specialists

Returns created from growth and performance
improvements, along with financial engineering
Many types of investors

General Partners now have to generate income
from management fees, carried interest less
lucrative

This creates pressure to be creative on deal
structures
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Il. Why Hire Advisors
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Success In Sale Transaction

What % of Transactions Fail To
Meet Their Objectives?
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Success In Sale Transaction

What % of Transactions Fail To
Meet Their Objectives?

80%

Source: Objective Capital third party research (numerous articles)
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Team Approach

Effective decision making requires a diverse group of skillsets and knowledge

With Team

Transactions get done

Valuations/structures maximized
Management/employees remain focused on business
Post-sale risks are minimized

After-tax proceeds maximized

Non-financial objectives can be achieved

O

Investment Wealth
Bank

Manager

Business
Owners Without Team

(9 M&A Transactions unnecessarily fall apart

Attorney Estate Below market outcomes result
Management/employees lose focus during process
Unnecessary exposure to post-transaction risks
Disappointing after-tax result
Failure of achieve non-financial objectives

Management
Team

O
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Key Considerations (Advance Planning)

Key Business Issues and Value Drivers
* Industry and market cycle

« Management team

» Intellectual property

* Desired business metrics
* Revenue
« EBITDA
» Growth Rates
» Other considerations (community size, proof of concept, risks)

* Predictability of business
* Recurring revenue
» Consistent delivery
» Standard sales process with clear client acquisition metrics

» Clear differentiation from competition (why do customers hire us?)
» Identify and develop relationships with potential acquirors
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Key Considerations (Cont.)

Key Value Detractors

« Eliminate Risks

» Customer concentration

* Employment practices

» Litigation / Legal Issues

« Audited / GAAP financial statements
* IP Ownership

» Sloppy Processes

* Reliance on key individuals

» IT Security

« Compliance with industry regulations and standards
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lll. M&A Sale Process
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étrategic Sale Process Objectives

Our process is designed to maximize valuation, fit, and certainty of closing by identifying
the right partner with the right terms

7N\ (OX3} O

Price & Engagement With Right Clear Understanding

Terms High-Fit Acquirers Partner of Alternatives

Our comprehensive Our deep sector We leverage our By receiving market

process is designed knowledge and experience, network feedback from different

to position our clients established network of | and industry potential acquirers, we

for premium Board-level contacts knowledge to help are able to provide our

valuations and deal enable us to quickly our clients select the clients with multiple

terms. identify, qualify and right partner. deal options to help
engage with the right them achieve their
acquirers. objectives.

Designed to Maximize Results
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étrategic Sale Execution

Our senior professionals are deeply involved in all aspects of the transaction execution,

from the pitch to the successful completion of the transaction

0 o

Positioning

Establish Owner Objectives
Unique Marketing Strategy
Acquirer List & Rationale
Marketing Materials

Internal Diligence with Virtual
Data Room

Confidential

Execution

Engage Acquirers with
Rationale

Qualify Acquirers

Distribute CIM Upon Signed
NDA

Management Meetings
Acquirer Information
Requests

Negotiation & Close

Solicit & Receive Offers
Negotiate Price & Terms
Evaluate Offers & Select
Acquirer

Establish Execution Schedule &
Milestones

Negotiate Purchase Agreement
Acquirer Due Diligence
Disclosures Schedules

Closing Coordination

Close Transaction

OBJECTIVE [ji§¥
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Pillars of Success

Over 15 years, we have developed a world-class process that includes four major
components to create success

Strategic Positioning Disciplined Auction Process
Proper positioning to achieve  We have designed our
premium valuation includes process to create the most
both how to tell the company’s @ @ competitive environment for
story as well as a thorough buyers
review of the “strategic value” * We tailor the execution,
to acquirors - scheduling, reporting, &
Pillars of organization to you
Success
Buyer Relationships Telling Your Story
* We have access to buyers of * We delve deep into your
all types to ensure we bring \@ a specific company story to
you the right buyers 88 understand exactly what the
* Approach the best fit buyers value proposition is
and create a competitive * We then adjust the company
environment to achieve the narrative in order to maximize
best results the final sale value
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Eife Sciences — Licensing / Strategic Partnering

Smart Capital -> Development and / or Commercial Expertise -> Higher Probability of

Product Success

Corporate Development Support from your Banker— Quality first, then Quantity

Partner Specific Positioning

Understanding of value drivers
for each potential partner
Tailor the message to the
specific needs

Network with complimentary
contacts — both science and
business simultaneously

Customizing Your Story

Understand client needs
Positioning for each partner
Matching of client needs with
partner capabilities

Confidential
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Pillars of
Success

2

=
£R

360 Degree Process

Partner discussion pre meeting
Client preparation for meeting
Partner feedback post meeting
Revisit as appropriate

Disciplined Auction Process

Create competitive and
alternative options to negotiate
We tailor the execution,
scheduling, reporting, &
organization to you
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Z\cquirer List Preparation Process

3

The preparation of a
comprehensive list of
acquirers is critical for
a successful process

Professional
Network

Databases

We believe that contacting a large
global portfolio of acquirers
significantly impacts the success
of a transaction. As such, we
leverage our extensive resources v
and work collaboratively with
management to develop the
largest possible list of acquirers.

Acquirers List

Confidential

We leverage our extensive network
of relationships with strategic and
financial acquirers developed over
decades of experience

We utilize several resources and
database such as Capital 1Q,
Pitchbook, Ibis, Cortellis, and
Knowledge Reuters

We perform extensive industry
research to identify “best-fit” and
highly acquisitive acquirers
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étrategic Positioning - Post-Acquisition Economics

We work collaboratively with acquirers to help them understand the full strategic value
of the Company using “Post-Acquisition Economics”

lllustrative Example

$100
>80 $100
$60
540 Post-
Acquisition
$20 5 Value
$5 S3 $10
<0 — — ]
Organic Earnings Company Salesto  Acquirer's Salesto  Total Incremental EV/EBITDA Multiple Acquirer's
Acquirer's Customers Company's Earnings 10x Shareholder Value

Customers
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IV. Selected Case Studies
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Scenarios

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Selected Scenarios:

1. Full Auction
2. Buyer Deeply Engaged

3. Negotiated Sale with Identified Buyer

Confidential OBJECTIVE 25
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Case 1: Full Action

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Ownership Profile

Primary Shareholder owns 90% with a passive partner
42 Years Old, Married with young Kids

Prior Bankruptcy

No College Education

Business Profile

10 Years in Business

Outsourced Services for Lenders

Revenue of $30 million, growing 20%+ per year
EBITDA of $4.0 million, with expanding margins

Owner Objectives

Financial Security (provide for family), with goal of $20.0
million in after tax proceeds (Which, after repayment of debt,
partners ownership, taxes and transaction costs requires a
sale process of $28.0 million (or 6.5X trailing twelve month
EBITDA)

Open to remain with business and continue to build under
new ownership or focus on other business interests

Confidential
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Case 1: Full Action (cont.)

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Value Drivers

Blue Chip and Stable Client Base, with long term contracts
Experienced Team

Rapid Growth and Expanding Margins

Excellent Reputation for Compliance

Strong Technology Capability (relative to competition)

Key Issues

Incomplete Management Team

Lack of Audited Financial Statements / Hybrid GAAP-Cash
Basis Accounting

Business potentially susceptible to swings in economic cycle
Two customers with > 15% of revenue

Limited Number of Obvious Strategic Buyers

Confidential
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Case 1: Full Action (cont.)

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Process

Standard Two Step Auction Process
Parallel Process with Strategic Buyers and Private Equity Buyers
* Strategics: Identified ~ 35 companies to approach
* Private Equity: Identified 150 firms to approach
Signed 65 NDAs
Received 15 Initial Offers with Value Range between $22 and $34
million)
Invited 10 firms for next step (Management meetings)
Received 5 Offers in the Form of LOI at $32.0 million

Note: Highest offer came from a firm that improved by more than 50%
from initial offer as a result of competitive process

Results

Closed with a PE Firm at 8.0x+ EBITDA
Client retained ownership and remains CEO
Client exceeded after tax cash goal ©

Confidential
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Case 2: Buyer Deeply Engaged

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Ownership Profile

Two founders own 65%

Angel investor owns 35% (and has operational control of LLC)
Founders are 30 years old and have no liquidity outside of
Company

Business Profile

4 Years in Business

Outsourced Services for Clinical Research

Revenue rapidly growing, with strong margins

Disruptive service offering with explosive growth potential

Owner Objectives

Founders desire to take advantage of liquidity opportunity
Angel investor desires continued growth
CEO had negotiated an offer from a Private Equity Firm

Confidential
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Case 2: Buyer Deeply Engaged(cont.)

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Value Drivers

Disruptive services with strong traction
First mover advantage in the market
Explosive growth opportunity

Key Issues

Incomplete Management Team

Lack of Audited Financial Statements / Hybrid GAAP-Cash
Basis Accounting

Owners don’t agree on sale timing

Have a strong offer in hand with a buyer at 15.0x+ projected
EBITDA

Some uncertainty about hitting financial projections (which
would likely impact offer)

Confidential

OBJECTIVE

Investment Banking & Valuation

30




Case 2: Buyer Deeply Engaged(cont.)

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Process Parallel Process with Identified Buyer and Accelerated Market
Check with high fit Strategic Buyers
Validated Offer
Supported accelerated due diligence

Results Closed with a PE Firm at 20% increase to initial offer

Validated transaction with verbal offers from other buyers
Clients objectives accomplished ©

Confidential

OBJECTIVE [§§¥

Investment Banking & Valuation




Case 3: Negotiate With Single Buyer

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Ownership Profile * Family owned business with outside investors
e Daughter took over as CEO from Father
* Daughter desires career transition

Business Profile * 25 Years in Business

e Sporting Goods Business

* Stable revenues with strong margins
 Well known brand in their niche market

Owner Objectives e Create transition for CEO

* Create liquidity for shareholders

* No interest in a broad auction (concerned about
confidentiality and management bandwidth)
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Case 3: Negotiate With Single Buyer(cont.)

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Value Drivers

Established brand

Rapid expansion opportunity in new markets

Significant recent investment in new product development
Well organized business (due diligence ready)

Key Issues

Client desired to negotiate with one buyer where they felt
there was a strong culture and strategic fit

Confidential
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Case 3: Negotiate With Single Buyer(cont.)

There are a number of scenarios where investment banks can both increase the
probability (and value) of a deal.

Process » Offer Buyer ability to Pre-empt formal auction process
(attempt to create leverage)

e Provide full CIM with offer deadline

* Received initial offer from buyer

* Negotiate by clearly explaining strategic value

* Increased offer significantly

Results * Closed deal in four months
e Created liquidity for all shareholders
e Career transition for CEO
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V. Objective Overview
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E)hanning Hamlet

Managing Director, Investment Banking & Valuation

%

Professional Experience

« 25+ years of experience advising business owners on
management issues and transaction execution

« Managing Director, Cabrillo Advisors; Director, Vistage;
Principal, LLR Partners; Member, Legg Mason Investment

: wites> ADVISOR >
Banking YEAR™” | B Mo

« MS, Operations Research, Cornell University; BS,
Mechanical Engineering, Cornell University e

YEAR ©'®  BN{Mu
 FINRA Series 7, 63 and 79 licensed

ADVISOR

YEAR 2 BNY MELLON

I’ b | VISTAGE Z=  LLRpartners

CABRILLO better leaders = decisions = results
ADVISORS

MERGERS & ACQUISITIONS
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Jack Florio

Managing Director, Investment Banking

%

Professional Experience

» 40+ years of experience in the Life Sciences industry

» 30 years at Eli Lilly Company in positions supporting both domestic
and foreign markets in sales, marketing and market research,
product and therapeutic area leadership and global pricing

» Brinson Patrick Securities, Deallus Life Science Consulting,
BIOCOM Board of Directors, Tech Coast Angels

« MBA/APC in Management, New York University; BS, Pharmacy,
Columbia University

» FINRA Series 63 and 79 licensed

>

J

BIOCOM

recnconst @ deallus
-, ANGELS @ ¢ consulting
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E)bjective Capital Partners

Top Tier Full-Service M&A Advisory & Valuation Firm

* Founded in 2006 and led by a team of highly-experienced M&A and
Valuation advisory professionals

» Our firm has established itself as a leading middle market investment bank

Nationally Recognized including M&A Advisor Boutique Investment

Banking Firm of The Year, Valuation Firm of The Year, and many more
sector specific awards

Objective Capital Partners
is a Middle Market M&A
and Valuation Advisory firm
focused on transaction and
advisory services for lower
middle market companies. .

Experienced Professionals

» With a track record of successfully completing more than 500 M&A advisory
engagements and over 1,000 Valuation engagements, our professionals
understand the unique needs of middle-market business owners

Deep experience in six industries: Business Services, Consumer,
Healthcare, Life Sciences, Manufacturing & Distribution, and Technology

» Our senior bankers are FINRA licensed professionals

Customized, Strategic Sale Approach

+ We listen to our clients and design processes that will meet their objectives
while maximizing their company’s value

» Each transaction is given significant senior banker attention

Our team uses a highly engineered, structured process designed to consistently
achieve maximum results.

Confidential OBJECTIVE
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E)ur Full Suite of Services

We believe offering a range of best-in-class services allows us to navigate changing
market and business conditions, and provide our clients with multiple deal options.

Sell-Side M&A Buy-Side M&A
» Our acquirer relationships in our for sectors * We provide process guidance, due
& of focus, and sell-side transaction experience diligence and valuation advice to
enable us to deliver expert advice to buyers
Mergers & our clients « Our services include advising
PP + We staff engagements with senior-level management on negotiating the
ACC]UISItIOI’IS bankers whose strategic guidance navigating transaction, arranging financing
the sale process aims to maximizes value for and conducting due diligence on
our clients the target company
Tax Compliance Financial Reporting Strategic Advisory
g\_s_/g We have provided Our professionals are well ~ Our professionals combine
J o hundreds of valuation versed in valuations to deep valuation expertise
. opinions for corporations of  support financial reporting ~ with transaction execution
Valuation all sizes in a variety of including purchase to provide both opinions
- industries, for 409a, estate  allocations, impairment and tailored advice to
Services planning and corporate testing and complex clients
restructuring and other securities matters

complex tax matters
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Why Objective Capital Partners

OBJECTIVE Other Investment Banks

Investment Banking & Valuation

» Advice driven by client’s » Deal driven process
objectives « Commoditization of client
Approach » Thoughtful, disciplined » Use a “cookie cutter”
process approach for all transactions

+ Tailored strategic approach
for every deal

Transaction oriented
Short-term perspective

* Realistic, honest perspective

Nature of Advice » Guided by achievement of
meaningful outcomes

» Consistent senior level « Often silo based, where senior
attention, with multiple senior team members are not
team members incentivized to collaborate

Client Service

Junior level execution
 Client is given minimum
updates

» Collaborative team approach
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Z\dvisory Excellence

Objective has consistently been recognized for its advisory excellence.

Award & Recognition

Leaders of Influence: Investment Bankers, Channing Hamlet
Leaders of Influence: Investment Bankers, Dan Shea

Most Innovative M&A Firm in California

Technology Deal of The Year ($10mm-$25mm)

Consumer Discretionary Deal of The Year ($10mm-$25mm)
Valuation Firm of The Year

Investment Banker of The Year, David H. Crean

San Diego Best Place to Work

2019 Corporate/Strategic Deal of The Year

2018 Healthcare Heroes Awards

Boutique Investment Banking Firm of The Year

Corporate / Strategic Deal of The Year ($100mm-$250mm)
Technology Deal of The Year (5100mm-$1b)

Sell-side Representation By An Investment Banker More Than $25
Million

Sell-side Representation By An Investment Banker More Than $25
Million

Sell-side Representation By An Investment Banker Less Than $25 Million
2017 Thought Leader of The Year

Consumer Discretionary Deal of The Year ($100mm-$250mm)
Expansion Capital Advisory By Investment Banker Less Than $25 Million
Special Situations Advisory Less Than $25 Million

Special Situations Advisory Less Than $25 Million

Influential Business Leader Award

Contribution Related To Valuation Services

2017 Top M&A Advisors

Best Sell-side By An Investment Banker

Private Equity Deal Of The Year ($25mm-$50mm)

Best Advice For External Transition

Best Advice For Internal Transition

Best Growth Capital Design And Execution

Emerging Leaders Award

Retail Manufacturing/Distribution Deal Of The Year

Sell-side Marketing By Investment Banker

Investment Banker Dealmaker Of The Year

Cross Border Deal Financing Of The Year

Los Angeles Business Journal

Los Angeles Business Journal

Acquisition International

M&A Advisor 18th Annual M&A Awards

M&A Advisor 18th Annual M&A Awards

M&A Advisor 18th Annual M&A Awards

M&A Advisor 18th Annual M&A Awards

San Diego Business Journal

M&A Advisor 18th Annual International M&A Awards

San Diego Business Journal's Healthcare Heroes Awards

M&A Advisor 9th Annual International M&A Awards
M&A Advisor 9th Annual International M&A Awards
M&A Advisor 16th Annual M&A Advisor Awards

BNY Mellon Advisor of The Year Awards

BNY Mellon Advisor of The Year Awards

BNY Mellon Advisor of The Year Awards

The Alliance of Merger & Acquisition M&A Awards
M&A Advisor 9th Annual International M&A Awards
BNY Mellon Advisor of The Year Awards

BNY Mellon Advisor of The Year Awards

BNY Mellon Advisor of The Year Awards

San Diego Business Journal

BNY Mellon Advisor of The Year Awards

Our City San Diego 2017 M&A Report

BNY Mellon Advisor of The Year Awards

M&A Advisor 15th Annual M&A Advisor Awards
BNY Mellon Advisor of The Year Awards

BNY Mellon Advisor of The Year Awards

BNY Mellon Advisor of The Year Awards

M&A Advisor 7th Annual Emerging Leaders Awards
M&A Advisor 7th Annual International M&A Awards
BNY Mellon Advisor of The Year Awards

M&A Advisor 14th Annual M&A Advisor Awards
M&A Advisor 7th Annual International M&A Awards

2020
2020
2019
2019
2019
2019
2019
2019
2019
2018
2017
2017
2017

2017

2017

2017
2017
2017
2017
2017
2017
2017
2017
2017
2016
2016
2016
2016
2016
2016
2015
2015
2015
2015

Winner
Winner
Winner
Finalist
Finalist
Finalist
Finalist
Winner
Winner
Finalist
Finalist
Finalist
Finalist

Winner

Finalist

Winner
Winner
Finalist
Finalist
Winner
Finalist
Winner
Winner
Winner
Winner
Finalist
Winner
Winner
Winner
Winner
Finalist
Finalist
Finalist
Finalist
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THE M&A ADVISOR

AWARD FINALIST

2019

{

THE M&A ADVISOR

INTERNATIONAL
AWARD WINNER

2017
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THE M&A ADVISOR

INTERNATIONAL
1IZA AWARD FINALIST

2017

1]

THE M&A ADVISOR

AWARD FINALIST

2016

=
>
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AWARD FINALIST

o s
2015

THE M&A ADVISOR

INTERNATIONAL MEA
AVIARD FINALIST

ADVISOR >
YEAR XML

,,,,, ADVISOR

YEAR™

s> ADVISOR >

YEAR™" 2
Th ught
Leader
oo Year
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Health Care
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OBJECTIVE [ji}¥

Investment Banking & Valuation




Representative Technology Engagements

AIRSPACE

Valuation Advisor to
Airspace Technologies, Inc.

éFIPIXIO'

Valuation Advisor to
Apixio

@AVAI

AGENT

46° iNC

46 Degrees Inc

FM2

GAMES

2 netclearance

Valuation Advisor to
Agent, Inc.

ASCENTX

Valuation Advisor to
AscentX Medical

o
/\ AXIOM EXERGY

Valuation Advisor to
46 Degrees, Inc.

AVAV Labs, .

Valuation Advisor to
AV Labs, Inc,

Sell-Side Advisor to
AVAI Mobile Solutions, LLC

BLKBOX

Valuation Advisor to
BLKBOX, Inc.

‘f‘ CuEE)-(

Valuation Advisor to
Axiom Energy

BRIER &
THORN

Sell-Side Advisor to
Brier & Thorn, Inc.

Valuation Advisor to
CubexLLC

Valuation Advisor to
Environmental Equalizers, Inc.

Strategic Advisor to
B&H Tool Company

CONNEKT

Valuation Advisor to
Connekt Media, Inc.

events.com

Valuation Advisor to
FMTwo Games

o

Valuation Advisor to
JumP

W Kazuhm

Valuation Advisor to
Netclearance Systems, Inc

** K

£ PMA COMPANIES
(A

<3> SmartProperty

Valuation Advisor to
Smart Property, Inc.

=1 N

L —
statrad »’

The Image of innovation

Buy-Side Advisor to
PMA Companies, Inc.

Quickrrame

Valuation Advisor to
Kazuhm, Inc.

Valuation Advisor to
LeadCrunch

>

EGEND3D

Valuation Advisor to

Valuation Advisor to
Legend3d, Inc.

Valuation Advisor to
Quickframe

RelationEdge

Valuation Advisor to
The Noun Project, Inc.

\r

Sell-Side Advisor to
Zon, Inc.

€3 zecto

Has been acquired by
Undisclosed

Sell-Side Advisor to
ZeetoGroup, LLC

tumblir.

Sell-Side Advisor to
Toto Communications

N VIVANTECH

Valuation Advisor to
RelationEdge

SeatAdvisor.

the smarter ticketing solution

Valuation Advisor to
SeatAdvisor

Strategic Advisor to
Vivantech

% 71PBUDS

Sell-Side Advisor to
ZipBuds, LLC

Valuation Advisor
to Tumblr*

@ surveys onthe go

General Strategic Advisor
to Surveys On The Go

TODOCAST

General Strategic Advisor
to TodoCast, Inc.

General Strategic Advisor
to StatRad

photobin

General Strategic Advisor
to PhotoBin

¥Diamond

Electronics

Refinanced with

nEx

[wnirenonse

Strategic Advisor to
One Diamond Electronics

LIQUID§{CRIDS

General Strategic Advisor
to LiquidGrids

Bandrtel

managed voice service and SIP
trunking solutions for business

Has been acquired by

CONSTELLATION
SOFTWARE
INC

Sell-Side Advisor to
757 Internet Solutions

BLUE SAGE"

Valuation Advisor
to BlueSage Software

Apartof Agilent

Valuation Advisor
to ACEA Biosciences, Inc.

FLATIRONy

General Strategic Advisor
to Flatirons Solutions, Inc.

@ Integrant

CUSTOM SOFTWARE DEVELOPMENT

General Strategic Advisor
to Banditel LLC

General Strategic Advisor
to Integrant Inc.

=,

P\
GROUNDMETRICS

General Strategic Advisor to
GroundMetrics, Inc.

Agile) size

General Strategic Advisor to
Agile Sourcing Partners, Inc.

Annex I

BRANDS.

Valuation Advisor to
Annex Brands, Inc.

General Strategic Advisor to
Carttronics, LLC

Biomatr

E BIOSTABILITY COM

Valuation Advisor to
Biomatrica, Inc.

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.
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Representative Business Services Engagements

WORLDTRANS

General Strategic Advisor to
WorkdTrans Services, Inc.

'/ .

Buy-Side Advisorto
Vitality Credit

»____
TORREY PINES

RANSPORTATION

DOCAST

General Strategic Advisor to General Strategic Advisor to
Tortey Pines Transportation

rodoCast, Inc.

Valuation Advisor to
The Noun Project, Inc

UPER
JAREHOUSE

General Strategic Advisor to

ﬁ surveys anthe go

|SULLIVAN, MCGIBBONS
& ASSOCIATES LLD

SF?

@BandrTel
Tan Senions o bushess

poppm.

LIQUID{GRIDS

General Strategic Advisor
toBandtel LLC

<$> SmartProperty

Valuation Advisor to

General Strategic Advisor

> AIRSPACE

General Strategic Advisor
to LiquidGrids

STRATA| PARTNERS
FRECFORM
Has been acquired by Has been acquired by
Undisclosed
CRISPIMAGING ndislose
Sell-Side Advisor to Freeform

Print Marketing Solutions

SINGH

Smart Property, Inc.

PLANGK

Valuation Advisor to
Planck Aerosystems

Valuation Advisor to
Airspace Technologies, Inc

PhotoBin

s all about your photos.

Seawind
Foods
S i — Has been acquired by
General Strategic Advisor to TIDEROCK
Singh Property

Management Corporation* Sell-Side Advisor to

Seawind International, Inc.*
Perfect Point

[11) Perceptyx”

Buy-Side Advisor to
Strata Partners*

SeatAdvisor.

the smarter ticketing solution

General Strategic Advisor to
Surveys On The Go

SWH Enterprises, Inc.*

SPLASHTACULAR

koo nd Wokpan

SoCal
Ventures

General Strategic Advisor to Valuation Advisor to
Splashtacular, Inc.

‘SoCal Building Ventures, LLC

B RANCH yssmuents
S RS s

Valuation Advisor to

mercato

Valuation Advisor

General Strategic Advisor
PhotoBin

@ MachineTek

Has been acquired by

Undisclosed

General Strategic Advisor to
Perfect Polnt EDM Corporation

General Strategic Advisor (o
Perceptyx, Inc.

igsofmerc

Has been acquired by

General Strategic Advisor to
MachineTek*

General Strategic Advisor to
Lee Mar Aquarium & Pet Supplies
Buy-Side Advisor (0

Lights of America, Inc.

SeatAdvisor
-~
SPENCHECKS
Buy-Side Advisorto
PenChecks Trust
€9 zeeto

Has been acquired by

Undisclosed

General Strategic Advisor to
Ranch and Coast

General Strategic Advisor to
Investments, LLC*

International Shipping Bureau (ISB)

@ Integrant

Has been acquired by
Y oSO
C
NG, General Strategic Advisor to
rant Inc

Integr
Sell-Side Advisor to
757 Internet Solutions

Zz2@PR

General Strategic Advisor to

Sell-Side Advisor to
ZeetoGroup, LLC

Buy-Side Advisor to
esources, Inc.

Valuation Advisor to
Sulivan, McGibbons
and Associates, LLP

General Strategic Advisor to
Structured Finance Assoclates*

PredictionWorks

Has completed a strategic aliance,
including investment from

nrc

- General Strategic Advisor to
AL PredictionWorks
Financial Advisor to

Practicing Excellence

B
T

'OBLE

o

A
Has been acquired by

Y

SUNBELT.

STUDXIK

Has been acquired by

Kinderhook

Sell-Side Advisor
to StudyKIK

e o

Group, LLC
Has been acquired by

MEeNLO EQUITIES

General Strategic Advisor to
Queens Capital Group

=PCN

General Strategic Advisor to
—_— Nth Generation Computing, Inc.*
Sell-Side Advisor

Noble Iron, Inc.

NEW YORK

Has been acquired by

llumina®

6° iN

46 Degrees Inc

Valuation Advisor to
PC Network INC

g8

des

Undisclosed Valuation Advisor to
46 Degrees, Inc.
Buy-Side Advisor to

New York Genome Center*

&PSommetrics gl;uEszIE EL!.\!RP§

General Strategic Advisor to
Jet Set Models*

FMMOO

General Coatings Corporation*

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.

Confidential

Valuation Advisor
to Sommetics, Inc.

to Sterling Mobile Barber Co

dvisor
toFitMoo
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Representative

®AVAIL

Sell-Side Advisor to
AAVAI Mobile Solutions, LLC

Imwnn IORAFT

General Strategic Advisor
to Rough Draft Brewery

STERLINGS

==MOBILE SALON & BARBER C0.=

General Strategic Advisor
to Sterling Mobile Barber Co

Has been acquired by

MipOcean

Partners

Sell-Side Advisor

to GunVault

Valuation Advisor to
The Noun Project, Inc.

CONNEKT]

Valuation Advisor to
Connekt Media, Inc.

ORIGINAL GRAIN

Valuation Advisor
to Original Grain, Inc.

LIQUID{CRIDS

General Strategic Advisor
to LiquidGrids

ring celelration

healthymouth®
n o

General Strategic Advisor
to Healthy Mouth, LLC

A

N
GALWAY
DownNs®

General Strategic Advisor
to Galaway Downs

% 71PBUDS

Sell-Side Advisor to
ZipBuds, LLC

mercato

Valuation Advisor
to Mercato

&» Sommetrics

Valuation Advisor
to Sommetrics, Inc.

HEAVENLY COUTURE

General Strategic Advisor
to Heavenly Couture

LI N

Sell-Side Advisor to

onsumer Engagements

L3

EGEND3D

— e

Quickrrame

Valuation Advisor to
Legend3d, Inc.

oy

Has been acquired by

MipOcean

Partner

Sell-Side Advisor
to Cannon Safe

lattice
INNOVATIONS

Valuation Advisor
to Lattice Innovations, Inc.

€ zeeto
Has been acquired by

Undisclosed

Sell-Side Advisor to

ZeetoGroup, LLC

Valuation Advisor to
FMTwo Games

Valuation Advisor to
Quickframe

PANGEA PA®.

General Strategic Advisor
toPangea Pal

[l American
Vision

WINDOWS

General Strategic Advisor
to American Vision Windows, Inc

ATVOQ

General Strategic Advisor

Valuation Advisor to
Airspace Technologies, Inc.

46° iNC

46 Degrees Inc

Valuation Advisor to
46 Degrees, Inc.

STRAYE

Has been acquired by

Sell-Side Advisor
to Straye Footwear

SeatAdvisor.

the smarter ticketing solution

¥Diamond

Electronics

Refinanced with

(1] 1] G ]

TROXi

Has been acquired by

Strategic Advisor to
One Diamond Electronics

Sell-Side Advisor to

Troxel Cycle & Fitness, LLC

tumblr.

Valuation Advisor to
Alpha Plant Based

Valuation Advisor to
JUMP

events.com

Valuation Advisor to
SeatAdvisor

LEE - MAR

AQUARIUM & PET SUPPLIES

@

General Strategic Advisor to
Lee Mar Aquarium & Pet Supplies

poppmn.

Valuation Advisor to
Events.com

BLKBOX

Valuation Advisor to
BLKBOX, Inc.

@ surveysonthego

General Strategic Advisor
o Poppin

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.

Confidential

General Strategic Advisor
to Surveys On The Go

Valuation Advisor to
Tumblr *

crEEey

Valuation Advisor to
National Auto Sport Association

TVRN<BOWL

Sell-Side Advisor to
Tavern Bowl

A

FREEFORM
Has been acquired by
CRISPIMAGING

Sell-Side Advisor to Freeform
Print Marketing Solutions

Sell-Side Advisor to
Privateer Press, Inc.

VitaClp

Valuation Advisor to
VitaCup

02 FIT4AMOM

Sell-Side Advisor
to FIT4AMOM

:lAcnnssz

General Strategic Advisor
to Adrenaline Lacrosse, Inc.

noteL Zcasing

Has been acquired by
CHASE &

Sell-Side Advisor
to Bicycle Casino, LP

tala

Has been acquired by
&5
=05
1
engotnly

Sell-Side Advisor to
Baby Tula

Has been acquired by
GREEN FLASH

Sell-Side Advisor to
Alpine Brewing®

General Strategic Advisor to
Carttronics, LLC

General Strategic Advisor to
Jet Set Models*

OBJECTIVE ¥
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Representative Life Sciences & Healthcare
Engagements

AVAV Labs,inc

Valuation Advisor to
AV Labs, Inc,

:synberc:

General Strategic Advisor to
Synberc

/\
CoastCare

Buy-Side Advisor to
Coast Care Partners

(
/L Beverly Hills Cancer Center

General Strategic Advisor to
Beverly Hills Cancer Center

¢ CardioCell

THERAPEUTICS

Buy-Side Advisor to
Talapo Therapeutics, Inc.

(S)

Symple Surgica

General Strategic Advisor to
Symple Surgical

Consorta Therapeics

Valuation Advisor to
Consortia TX, Inc.

LE‘LQVQCGF\“

The Future OF Pain Relief

%) The Oncology Institute of
€) Hope & Innovation

w

WES Pharma Inc

General Strategic Advisor to
The Oncology Institute of
Hope and Innovation

RelationEdge

Valuation Advisor to
RelationEdge

NEW YORK

Has been acquired by

llumina

Undisclosed

Buy-Side Advisor to
New York Genome Center*

z7zGPR

General Strategic Advisor to
Avacen Medical

Adient

MEDICAL

Buy-Side Advisor to
CardioCell

Valuation Advisor to
Adient Medical

General Strategic Advisor to
Global Product Resources, Inc.

®)arstem

Valuation Advisor to
APstem Therapeutics, Inc.

General Strategic Advisor to

Wes Pharma, Inc.

N VIVANTECH

Strategic Advisor to
Vivantech

OlivoLabs

General Strategic Advisor to
Olivo Labs

impedimed’

General Strategic Advisor to
ImpediMed Inc.

AmydisDiagnostics

Valuation Advisor to

é surveys onthego

General Strategic Advisor
to Surveys On The Go

=PCN

Valuation Advisor to
PC Network INC

invent

MEDICAL CORPORATION

Vil

Buy-Side Advisor to
Vitality Credit

LIQUID{CRIDS

@ VIRACTA

Valuation Advisor to
Viracta Therapeutics, Inc.

@ Integrant

CUSTOM SOFTWARE DEVELOPMENT

General Strategic Advisor
to LiquidGrids

\o_)’st Biotechnology

General Strategic Advisor to
PDS Biotechnology Corporation

>

——

GALEXC

consulting

Valuation Advisor to
Invent Medical Corporation

AEM

General Strategic Advisor to
GalexC Corporate Conservation

= Ambry Genetics'

AKonica Minolta Company

Valuation Advisor to
Amydis Diagnostics, Inc.

General Strategic Advisor to
EM, Inc.

Valuation Advisor to
Ambry Genetics Corp.

General Strategic Advisor
toIntegrant Inc.

Perceptyx

General Strategic Advisor to
Perceptyx, Inc.

laVITA
Has been acquired by

Undisclosed

General Strategic Advisor to
LaVita Compounding Pharmacy

ACEA

Blosciences Inc

Valuation Advisor to
ACEA Biosciences, Inc.

Agile) sae

General Strategic Advisor to
Agile Sourcing Partners, Inc.

Biomatrica

THE BIOSTABILITY COMPANY

/\ acga

Apart of Agilent

Valuation Advisor
to ACEA Biosciences, Inc.

Regen BioPharma, Inc.

Valuation Advisor to
Biomatrica, Inc.

N\ pMmB

General Strategic Advisor to
PolyModal Le

General Strategic Advisor to
Regen BioPharma, Inc.

PRACTICING

EXCELLENCE

Has been acquired by

nrc

@MARINA

General Strategic Advisor to
Marina Biotech

BIOSCIENCES

Valuation Advisor to
Abreos Biosciences, Inc.

Buy-Side Advisor
to PracticingExcellence

Agilent

General Strategic Advisor to
Agilent

k@ 3-V BIOSCIENCES'

Partnership Advisor to
3-V Biosciences, Inc.

SPINOGENIX

Valuation Advisor to
Spinogenix

()var

General Strategic Advisor to
Quartics, Inc*

Q Previvo

General Strategic Advisor to
Previvo Genetics, Inc.

FloShield

Has been acquired by

Sell-Side Advisor
to FloShield

CELL 33 MATRIX CORPORATION

Buy-Side Advisor to
CellMatrix Corporation

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.
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Representative Manufacturing & Distribution
Engagements

Wallheart

Has been acquired by

Sallide Advisor to
Al Heart®

(o]

Has been acquired by

SellSide Advisor to
Abrisa*

Sell-Side Advisor to
Quaity Tralr Products, Inc*

¢

Has sold s
Barsinghausen Engine Liner Operation
to

[BERGMANN

Stratagic Advisorto
DANA®

Catalytica,
Has been acquired by

[Kawasakil

SellSide Advisor to
Catalytica Energy Systems*

(Caralytica
Has been acquired by
E:T°N

Sell-Sice Advisor o
Catalytica Eneray Systems*

aratyica

Has merged with

INZI

Sell-side Advisor to
Catalyica Energy Systems*

4 Avista

TechNoLOGIES

Hasbeen acquired by
®Kurita

SellSide Advisor to
AvistaTechnologies UK, Ltdt*

Avista
TechnoLoei£s o“"“"“
Has been acquired by Has acquired
. TS
®OKurita AT
el i Aaviarto by ide Ao o

AvistaTechnologies*

Amada Ameria,Inc*

FERMA
ComroRT

Statecic Advisory
toFerm Corportion

ELLYTOY

Suategic Adiscry
okelyToy

iy

Stratecic Advory
toBodytraining Sytems”

BERNSTEIN
DISPLAY

Statecic Advisory

-

© AnAnaCormoon

Has been acquired by

Has been acquired by

~
{IWC

SellSide Advisorto
Alpha Bolt Company*

Sell-Side Advisor to
Holdrite*

Has sold its

Berwick Leaf Spring Operations
‘

SellSide Advisor
toDANA"

SLIPE

Has been acquired by

PACIFIC WORLD

Strategic Advisorto
DANA*

SellSide Advisor to

Harvick Chemical Corporation
Has soldits manufacturing operation
to

MA. Hanna

Sellside o
Harwick Chemical Corporation*®

m DELPHI

Has soldits
Hot Coll Spring Operation
o

Chasco Systems, Inc.

[Cyme—

Has sold

@

toan entity formed by
W88 Management

Has been acquired by

Metalforming Technologles, Inc
o

Oomseown Uy

SellSide Adisorto
GMDelphi®

SellSide Advisor to
Frozen Food Express*

to
Johnson Stamping Company*

JPE inc

Has been acquired by
PTI Acquisitions, Inc.

Sallide Advisorto
JPE,Inc*

YOKOHAMA

Has sold
Mohawk Tread Rubber
3

SellSide Advisorto
KOHAMA®

Ty

Has been acquired by

zz

SEI

SellSide Advisor to
TRW

Support Net, Inc
Has sold controling interestto

Sellide Advisorto
Support Net Inc*

v,
SCRYecn

Has been acquired by

Sell-Side Advisor to
SCRTech*

Purcell Technol

Has been acquired by

[RFE]

Has been acquired by

TEmER
o I

SellSide Advisor to
Purcel Technologies*

SelkSids Advisor to
Rallysportdirectcom*

Has been acquired by

YARITY
Hassoldits

Eureka Foundry and Detroit Drum Division

.
Aael .

YARITY

Hassold

Zecal Incorporated

YARITY

Has soldits

Inertial Sensors Operation

JLocas o~ |
YARITY
Hassold

Deeco Systems

XTRON
Has sold

Textron Logistics Company

to

Fstena.

o © ©
T4 PG Design B koL
S, 7 Bikol

SelSide Adior 0 SalSide Advisorto
sell-side Advisorto Lucas Varity* Lucas Varity*

Lucas Varity*

SellSide Advisor to
Textron®

Has been acquired by

SellSide Advsor to
Catalytica Eneray Systems*

SARCOM, Inc.
Has sold controlling nterest
to
McCown Del.eeuv & Co.

Sell-Side Advisor to
ARCOM, Inc:*

Wire Industries.

Has been acquired by

Sell-Side Advisor to
MWS Wire Industres*

Has been acquired by

ADVANCE

Sellide Advisorto
Plinc

mREnoLs
—
I FtRathons

I1Side Advisor o
Reynolds Industry Incorporated*

MascoTech

Has sold

t

" Qe ;

MascoTech

Has sold

Mascolech

Has sold

BLD Products, Ltd

o

Mascdlech

Sall-Side Advisor to
MascoTech

SellSide Advisor to
MascoTech*

Sell-Side Advisor to
MascoTech*

Sell-Side Advisorto
MascoTech

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.
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Representative Valuation Engagements

tumbilr.

Quickrrame

Valuation Advisor to
mbler

éFIPIXIO'

Valuation Advisor to
Apixio

<$> SmartProperty

@

Valuation Advisor to Valuation Advisor to
Quickframe Octopie
events.com
Valuation Advisor to Valuation Advisor to
FMTwo Games: Events.com

N ARSRAGE

o

Valuation Advisor to
Smart Property, Inc.

PLANGK

Valuation Advisor to
Airspace Technologies, Inc

POLYTEX

Valuation Advisor to
Planck Aerosystems

mercato

Valuation Advisor

Confidential

Valuation Advisor to
Polytex Environmental Inks, Ltd*

Valuation Advisor to
Lexicata

Valuation Advisor to
Western Tube & Conduit
Corporation*

Adient

MEDICAL

Valuation Advisor to
Adient Medical

piper

Valuation Advisor to
Piper Networks, Inc.

A

Valuation Advisor to
Amerigo Chile Fund

fite)

Valuation Advisor to
IRE Development

commercial

f' facilities
CT] st

Valuation Advisor to
Commercial Faciliies Incorporated

Valuation Advisor to
Annex Brands, Inc.

Valuation Advisor to
Environmental Equalizers, Inc.

Valuation Advisor to
The Noun Project, Inc

N

Homegrown

CATILE COMPANY

Valuation Advisor to
HGCC, LLC

SeatAdvisor.

the smarter ticketing solution

Valuation Advisor to
SeatAdvisor

ACEA

Bloscences.Inc

Valuation Advisor to
ACEA Biosclences, Inc.

Valuation Advisor to
LeadCrunch

SPINOGENIX

Valuation Advisor to
Spinogenix

Valuation Advisor to
Escondido Metal Supply

THERAPEUTICS

valspar

Valuation Advisor to
‘The Valspar Corporation®

SoCal
Ventures

Valuation Advisor to
‘SoCal Building Ventures, LLC

IENCES

|SULLIVAN, MCGIBBONS
& ASSOCIATES LT

Valuation Advisor to
Sulivan, McGibbons
and Associates, LLP

Derm-Biome

Pharmaceuticals Inc.

Valuation Advisor to
Derm-biome, Inc.

invent

MEDICAL CORPORATION

@VIRACTA

Valuation Advisor to
Viracta Therapeutics, Inc.

4
Consoria Therapeutcs

Valuation Advisor to
Consortia TX, Inc.

s

)
EGEND3D

Valuation Advisor to
APstem Therapeutics, Inc.

FCA

FIAT CHRYSLER AUTOMOBILES

Valuation Advisor to
Abreos Biosciences, Inc.

AGENT

Financial and Valuation Advisor
toFiat Chrysler Automobiles NV.*

RelationEdge

Valuation Advisor to
RelationEdge

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.

Valuation Advisor to
Agent, Inc.

Valuation Advisor to
Connekt Media, Inc.

Valuation Advisor to
Invent Medical Corporation

BLKBOX

Valuation Advisor to
BLKBOX, Inc.

&PSommetrics

Valuation Advisor
to Sommetics, Inc.

Valuation Advisor to
Legend3d, Inc.

6° iNC

46 Degrees Inc

Valuation Advisor to
46 Degrees, Inc.

"‘ CUB&EXC

Valuation Advisor to
CubexLLC

BLUE SAGE"

Valuation Advisor to
Blue Sage Software

Biomatrica

THE BIOSTABILITY COMPANY

Valuation Advisor to
Biomatrica, Inc.

=PCN

Valuation Advisor to
PC Network INC

o
/\ AXIOM EXERGY

Valuation Advisor to
Axiom Energy

Nide=

NIDEC MOTOR CORPORATION

Valuation Advisor to
Nidec Motor Company*

OBJECTIVE
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I_ndustry Sector Focus

Objective specializes in select sectors from six industry practice groups. The matrix

below represents select engagements in each sector.”

Business Services

Tech-Enabled Services, Human
Capital, Insurance, and
Business Process Management

Consumer

Apparel & Accessories, Health,
Wellness & Beauty, Food &
Beverage, Recreation
Products, Maternity, & DTC

Healthcare

Aesthetics, Outpatient Centers,
CRO Services, Laboratory
Services, Healthcare Services

Life Sciences

Tools & Diagnostics,
Genomics, CDMO, Pharma &
Biotech (Rx)

Manufacturing &

Distribution
Automotive, Chemical, Energy,
etc.

Technology

SaaS, Healthcare Tech,
Insurance Tech, eCommerce,
IT Services & Solutions, etc.

Confidential

EXCELLENCE

Has received a strategic
investment from

Nrc

Has been acquired by

mrzr

ECS

Has been acquired by
2
Albis

LEONETTI

Has been acquired by

THE CARLYLE GROUP

Seawind

Has been acquired by

TIDEROCK

AHART

Has received a strategic
investment from

) ]G]

caPITAL

Lights of America.

General Advisory
Services

SeLastlAcULAR

General Advisory
Services

Financial Advisor to
Practicing Excellence

GunVault
Have Acquired

STACKON

MipOcean

Financial Advisor to Del Mar
Recovery Solutions

TROXSL

Has been acquired by

1

Financial Advisor to Electronic
Control Systems

ula
Has been acquired by

Financial Advisor to
Leonetti Company

&
FHOrEquiiencs

Buyside Advisory
Services

Financial Advisor to
Seawind Foods

woreL Zeasine

General Advisory
Services

Financial Advisor to
Hart Intercivic

TVRN-<BOWL

General Advisory
Services

Financial Advisor to Lights of
America

¥Diamond

Electronics
has received growth
capital from

WHITE OAK

Financial Advisor to
Splashtacular Pool Service

RAEN

General Advisory
Services

Financial Advisor to Cannon Safe
and GunVault

synb

General Advisory
Services

Financial Advisor to
Troxel

mid

Has been acquired by

)

Financial Advisor
toTula

ALUA

Has partnered with

!/ 1PTHLIS .

Financial Advisor to
Montesquieu Winery

si*Allergan

Has partnered with

BARD

Financial Advisor to The Bicycle

Hotel & Casino

General Advisory
Services

Financial Advisor to
Tavern Bowl

Has been acquired by

Kinderhook
N

DUSTRIES

Financial Advisor to
Diamond Electronics

General Advisory
Services

Financial Advisor
to RAEN

2 Coast Care

Buyside Advisory
Services

Financial Advisor
to Synberc

@ VIRACTA

Valuation Advisor to
Viracta Therapeutics, Inc.

YARITY

Has sold its
Eureka Foundry and Detrolt Drum Division
o

Financial Advisor to Minimally
Invasive Devices

Has been acquired by

[lumina

Undisclosed

Buy-Side Advisor to
New York Genorme Center*

Mascolech
s

SellSide Advisor to
LucasVarity*

9 ZEETO

Has been
recapitalized with a
partner buyout

SellSide Advior to
MascaTech*

s

Has been acquired by

Pl O siiion
[ SOFTWARE
L JG

Strategic Advisor
to Aqua

OlivoLabs

Strategic Advisor
to Allergan

STABILITY COMPANY

Biomatrica

Financial Advisor to New York

Genome Center

Bloscences.Inc.

Apartof Agient

Financial Advisor to the
target firm

(®))Apstem

Financial advisor to
SG Biofuels

O CardioCell

Financial Advisor to
CoastCare Partners

@ Previvo

General Strategic Advisor to
Olivo Labs

v VizExplorer

Has been recapitalized

WAL

Valuation Advisor to
Biomatrica, Inc.

(Caralyrica

Has been acauired by
E.T-N

SellSide Advisor to
Catalytca Energy Systems*

Hiscential

Has been acquired by

Valuation Advisor
o ACEA Biosciences, Inc.

@rallysportdirect.

re——
Fzmpen
[

Valuation Advisor to
APstem Therapeutics, Inc.

m DELPHI
Hassold its

Hot Coll Spring Operation

SellSide Advisorto
Rallysportdirect com

Logicord

Has been acquired by
L3

COMCAST

STUDXTK

Has been acquired by

‘/‘ Symantec

Buy-Side Advisor to
CardioCell

[TEXTRON
Hassold

Textron Logistics Company

Lexar

Has been acquired by

Acron

General Strategic Advisor to
Previvo Genetics, Inc.

@ Bot
oo

@ AnnohoCompany

Hasbeen acquired by

Sellide.
AlphaBalt Company”

KASASA

Has been acquired by
(<
Riverside

Financial Advisor to
Zeeto Media

Financial Advisor to 257
Internet Solutions

Financial Advisor to
VizExplorer

Financial Advisor to
Ascential Software

Financial Advisor
to Logicord

* The list may include transactions completed by Registered Representatives prior to affiliation with Objective Capital Partners.

Financial Advisor
to Altiris

Financial Advisor
to Lexar

Financial Advisor
to Kasasa
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6ur Purpose and Values

We work tenaciously to create exceptional results for our clients.

Consistent Excellence

We strive for excellence in everything we do each time, every
time.

Objective Focused

The objectives of our clients direct all of our actions and serve
as our measure of success.

Unwavering Integrity

We are uncompromising advocates for our clients’ best
interest.

o

Core Values

Hard Work

We enjoy hard work; it's the only way to achieve exceptional
results for our clients.

Collaboration Oriented

Collaboratively working with clients, partners, and transaction
participants creates the best probability for success.

Confidential OBJECTIVE gip#
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E)ontact Information

We are available to assist with your M&A and Valuation advisory needs when you need
us. Feel free to call with questions for your specific engagement, or to receive general

market insight.

Channing Hamlet
Managing Director,
Investment Banking
& Valuation

Jack Florio
Managing Director,
Investment Banking

Confidential

(310) 570-2721
channing.hamlet@objectivecp.com

858-864-4339
jack.florio@objectivecp.com

REGISTERED REPRESENTATIVE*

Registered Representative Of And Securities
Products offered through BA Securities LLC, Four
Tower Bridge, 200 Barr Harbor Drive, Suite 400,
West Conshohocken, PA 19428 484-412-8788
Member FINRA SIPC.

DISCLOSURE

This presentation does not constitute an offer,
invitation or recommendation to buy, sell, subscribe
for or issue any securities or a solicitation of any
such offer or invitation and shall not form the basis
of any contract BA Securities, LLC.

CONFIDENTIAL

The information in this presentation is confidential .
If you are not the intended recipient or an authorized
representative of the intended recipient, you are
hereby notified that any review, dissemination or
copying of this presentation is prohibited.
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Sale of Bell Canyon

Business Overview & Owner Objectives

» Bell Canyon provides data management software and
services with core expertise in master data management,
data warehousing, business intelligence, and other
information technology services

» The three owners had differing goals at this point in their
careers, and pursuing an M&A option allowed each owner
to achieve their personal objectives

» Objective was engaged to run a traditional two-step
auction process with both strategic and private equity
acquirers

Process

» Objective repositioned Bell Canyon into a Technology
Enabled Services Company, allowing for an alternative
pool of buyers and a strong value proposition

Result

» Objective secured eight (8) I10Is, and seven (7) LOls

» Objective conducted management meetings with all eight
(8) of the firms

» The final sale price was increased 76% from the initial
Company valuation, resulting in the sale of Bell Canyon

Confidential
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Objective Capital Partners

is pleased to announce its exclusive role
as sole strategic and financial advisor to

AN
Bell Canyon

in its sale to
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a portfolio
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Sale of The Toft Group

Business Overview & Owner Objectives

 Toft Group is a global executive search firm fully devoted
to life sciences, with a special focus on innovation-driven
companies at the intersection of biotech and high tech

» The owner intended to sell the company for a premium
valuation given the company’s unique market position

Process

« The Company had received an unsolicited offer from ZRG

» Objective contacted a targeted set of strategic acquirers,
private equity firms, and investors in parallel with
negotiating the unsolicited offer

Result

» Competitive process produced multiple offers from
strategic acquirers, private equity firms, and investors

* Increased the purchase price on the first unsolicited offer
by 40%

Confidential
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Objective Capital Partners

is pleased to announce its exclusive role
as sole strategic and financial advisor to

%2 ToftGroup
Executive Search

in its sale to

/R

STOP SEARCHING | START BUILDING

OBJECTIVE
Investment Banking & Valuation
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Sale of Del Mar Recovery Solutions

Business Overview & Owner Objectives

Del Mar Recovery Solutions was a rapidly growing and
profitable technology-enabled services company serving
financial institutions

Owner wanted to identify a financial partner to provide
capital for growth and to allow the owner to diversify his
personal balance sheet

Process

Objective developed a comprehensive list of strategic and
financial acquirers

Engaged 150+ private equity firms and 50+ strategic
acquirers

Result

Competitive sale process produced 18 initial offers

Conducted 8 management meetings producing 5 final term
sheets

Client was able to select best fit and best terms

Received M&A Advisor Private Equity Deal Of The Year
Finalist recognition

2016

W

Confidential ‘ W‘V‘m |

AWARD FINALIST

4 )

Objective Capital Partners

is pleased to announce its exclusive role
as sole strategic and financial advisor to

Del Mar

Recovery Solutions

in its sale to
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Investment Banking & Valuation

OBJECTIVE ¥

Investment Banking & Valuation



Sale of Cannon Safe & GunVault

Business Overview & Owner Objectives

Cannon Safe is a leader in the residential safes and
secure storage industry selling its products under the
brand names of Cannon Safe and GunVault

Owner wanted to explore strategic options with respect to
a sale of the business

Process

Objective engaged a large number of strategic and private
equity acquirers with interest in secure storage industry

MidOcean Partners responded with strong interest and
proposed a sale and merger transaction with a competitor,
Stack-On Products

Result

Upon completion of the transaction the client received
significant liquidity, a leadership role, and an attractive
equity position in a combined entity representing one of
the largest players in the residential safe industry
segment.

Received BNY Mellon Best Sell-Side Transaction Advisor

A\Alﬂ!‘fl
Mmvvaiu
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Objective Capital Partners

is pleased to announce its exclusive role
as sole strategic and financial advisor to

MipOcgAN

In the acquisition of

STACKON.

OBJECTIVE

Investment Banking & Valuation

/

OBJECTIVE i

Investment Banking & Valuation

-




Sale of Troxel

Business Overview & Owner Objectives

» Troxel is a leading equestrian helmet and apparel brand
offering a wide variety of helmets for competitive,

schooling, and recreational riding Objective Capital Partners

« Owner wanted to explore strategic options with respect to is pleased to announce its exclusive role
a sale of the business as sole strategic and financial advisor to

TROXSL

» Objective engaged a large number of strategic and private \\/

equity acquirers with interest in consumer products

in its sale to

* Weaver Leather responded with strong interest and
proposed a sale and merger transaction

Result 3
LEATHER
» Upon completion of the transaction the client received
significant liquidity and became part of a large industry a portfolio company of
player which shared its passion for saving lives by River
increasing the adoption of equestrian helmets RITAL T || Associates
Investments, LL.C

* Received BNY Mellon Best Sell-Side Transaction Advisor etments with Homoge
Award
OBJECTIVE
Investment Banking & Valuation
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Sale of Baby Tula

Business Overview & Owner Objectives

» Baby Tula is a leading baby carrier company offering an
array of high-quality baby carriers which adjust as the
baby grows

+ Owner wanted to explore strategic options with respect to
a sale of the business

Process

» Engaged a large number of strategic and private equity
acquirers with interest in consumer products

» Ergobaby responded with strong interest and proposed a
sale transaction

Result

» Upon completion of the transaction the client received
significant liquidity and gained access to a large industry
player which shared its passion for high-quality baby
products which adapt to parents varying needs

2017
NN

THE M&A ADVISOR

Confidential
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is pleased to announce its exclusive role
as sole strategic and financial advisor to

in its acquisition by
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%
ergobaby™
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Sale of STRAYE

Business Overview & Owner Objectives

« Straye is a skate-lifestyle brand that manufactures

skateboarding shoes and apparel Objective Capital Partners

« Owner wanted to identify a strategic acquirer that would
oversee production and distribution, enabling the client to is pleased to announce its exclusive role
focus on design and marketing as sole strategic and financial advisor to

» The Owner engaged Obijective to work exclusively with the

interested strategic acquirer to explore its options with
respect to a sale or strategic investment S T R @ Y E
Process

+ Objective created a business case and financial model in its sale to

outlining the benefits of an acquisition and strategic
partnership with Straye

Result m]wls INEe—Nationau

* Negotiated favorable acquisition terms with significant
future upside

» Owner was able to focus his efforts on design and

marketing for the brand
\ OBJECTIVE /
Investment Banking & Valuation
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Sale of Z57

Business Overview & Owner Objectives
» Z57 is a leading provider of SaaS marketing platform

provider serving the real estate and related industries Objective Capital Partners

+ Owner wanted to identify a new owner capable of providing is pleased to announce its exclusive role
strategic resources to support continued growth and to allow as sole strategic and financial advisor to
the owner to diversify his personal balance sheet

Process "

» Objective developed a comprehensive list of strategic and / '
financial acquirers —

» Engaged 100+ private equity firms and strategic acquirers
in its sale to

Result

» Global sale process produced multiple initial offers from
high-fit strategic acquirers

CONSTELLATION
SOFTWARE
INC.

OBJECTIVE
Investment Banking & Valuation

Confidential OBJECTIVE g

Investment Banking & Valuation

« Significantly increased offers through a competitive process

» Completed sale of Z57 to Constellation Software who was
able to provide resources to support Z57’s continued growth




Sale of Minimally Invasive Devices

Business Overview & Owner Objectives

* Minimally Invasive Devices is a leader in the medical . . .
device industry, developing laparoscopic visualization Objective Capital Partners
systems

_ _ _ is pleased to announce its exclusive role
* The Board of Directors wanted to explore strategic options as sole strategic and financial advisor to

with respect to a sale, licensing, or strategic partnership

» Developed a comprehensive list and engaged 100+ high
fit strategic acquires and partners

minimally invasive devices inc.
in its sale to

Result

» Received significant interest from major medical device
companies and investors

» Competitive sale process produced 4 final offers
» Client was able to select best fit and best terms
» Recognized with BNY Mellon Advisor of the Year Award

ADVISOR >

OBJECTIVE
Investment Banking & Valuation
YEAR?'®  BN{MELON
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Sale of VizExplorer

Business Overview & Owner Objectives

* VizExplorer provides a data-driven marketing intelligence . . .
SaaS platform designed to improve the improve marketing Objective Capital Partners
and operational efficiencies in entertainment venues

. . . is pleased to announce its exclusive role
® COI’]tI’O”II’]g SharehOIderS had IntereSt from a StrategIC as sole Strategic andfinancia/ advisor to

partner to acquirer controlling interest in the Company
» Controlling shareholders engaged Objective to work

exclusively with the interested party to explore its options VizExol .
with respect to sale of controlling interests IZEXplorer

Process

+ Objective created proforma financial projects and business In its sale to
case highlighting the full potential value of the Company’s
growing SaaS business

+ Completed sale of controlling interests to WME who, in \ \//\ \ E
addition to capital was able to provide strategic relationships

to support the acceleration of Company growth

OBJECTIVE
Investment Banking & Valuation

Confidential OBJECTIVE

Investment Banking & Valuation
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Sale of StudyKik

Business Overview & Owner Objectives

» StudyKIK is a rapidly growing provider of innovative
patient recruiting SaaS platform for clinical trials with a
reputation as the technology leader in its segment

* Owners seeking to accelerate the commercialization of the
company’s unique intellectual property

Process

« Company had received an unsolicited acquisition offer
from a potential strategic acquirer

» Contacted targeted set of strategic acquirers and investors
in parallel with negotiating the unsolicited acquisition offer

Result

» Competitive process produced multiple offers from
strategic acquirers and investors

« Significantly increased unsolicited offer resulting in a
premium acquisition terms

* Received M&A Advisor Deal Of The Year Finalist
recognition

2017
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THE M&A ADVISOR
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is pleased to announce its exclusive role
as sole strategic and financial advisor to
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Sale of Practicing Excellence

Business Overview & Owner Objectives

* Practicing Excellence provides a leading healthcare training
SaasS platform designed to improve the clinician experience

» The Board had verbal interest from a strategic partner to
acquirer or invest in the Company

* The Board engaged Obijective to work exclusively with the
interested party to explore its options with respect strategic
sale or investment

Process

* Objective created a business case and financial model
outlining the benefits of a strategic investment with
Practicing Excellence

Result

* Negotiated favorable valuation and terms with path to
acquisition with significant future upside

+ Company received a strategic investment from NRC Health
as part of strategic relationship

* Received BNY Mellon Best Expansion Capital Advisor
Finalist recognition

. > ADVISOR »
Confidential ' YEAR ™7 B Miiox
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bjective Capital Partners
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is pleased to announce its exclusive role
as sole strategic and financial advisor to

PRACTICING

EXCELLENCE

In its strategic alliance including an
investment from

NIrc

HEALTH
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